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LinkedIn Learning October Challenge: Increase Your Influence

Regardless of your industry, function, or role, whether you are in a formal leadership role not, in order to be an
effective professional today, we must master the ability to influence others. The ability to inspire others to achieve a
shared objective allows us to get more done and to advance the initiatives we care about.

Gaining influence takes time and effort, but there are many strategies you can use to cultivate yours. We're excited to
launch the LinkedIn Learning October Challenge: Increase Your Influence, kicking off October 12t

Challenge yourself to participate every day — it takes ~5 minutes or less. Don’t have time to participate every day? No
problem. The purpose of this challenge is to explore new learning opportunities and resources available through
your free FSU LinkedIn Learning membership. Happy learning!
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List your biggest
takeaway(s) from the
October Challenge:



https://www.linkedin.com/learning/the-10-essentials-of-influence-and-persuasion/influence-others-at-work
https://www.linkedin.com/learning/persuading-others/establish-your-credibility
https://www.linkedin.com/learning/the-10-essentials-of-influence-and-persuasion/seek-uncommon-commonalities
https://www.linkedin.com/learning/communicating-to-drive-people-to-take-action/communicate-persuasively
https://www.linkedin.com/learning/persuading-others/overcome-a-bad-first-impression-8642512
https://www.linkedin.com/learning/the-10-essentials-of-influence-and-persuasion/the-compared-to-what-effect
https://www.linkedin.com/learning/persuading-others/get-others-to-say-yes-to-your-ideas
https://www.linkedin.com/learning/the-10-essentials-of-influence-and-persuasion/2895165
https://www.linkedin.com/learning/the-10-essentials-of-influence-and-persuasion/three-charms-four-alarms
https://www.linkedin.com/learning/persuading-others/think-like-a-ted-speaker-to-become-influential-8644424

